
Indoor Shooting Range – Income Statement 

 
Below I detail the organization of a Profitable Indoor Shooting Range 

 

Total Building = 30,000 sq. ft. 
 
32 x 25m shooting lanes – (4 Ranges – 8 Lanes each) 
 

4000 sq.ft. Retail Space 
 
 140 Linear Feet of CASED Firearms and Accessories 
   30 Linear Feet of Firearms (Check in / Out) 
     9 Point of Sale Stations 
 $1.5 - $2.5 Million in Inventory 
 

Staff Requirement: 
 
 1 General Manager 
 2 Managers 
 2 Senior Supervisors 
 2 Supervisors 
 
 15 Morning Staff 
 15 Afternoon Staff 
   3 Floater Staff 
 

Average Traffic: 
 
 Monday through Friday  180 – 250 / day through door 
 Saturday through Sunday 350 – 500 / day through door 
 

Range Usage as % of Capacity: 
 
 Monday through Friday 50% -   60% 
 Saturday through Sunday 85% - 100% 
 
 
The following three pages show a breakdown of departmental sales over the same time period for three 
consecutive years. 2005 – 2007 – This is purely to show where your income should come from. 
 
Note:  The relationship of Range Rental Income compared to Accessories. 

The dramatic increase in firearms sales. 
GIFT CARDS – these show as profit, although they will have to be spent some time. 
There are no staff wages or operating costs detailed. 



Departmental Sales with Profit – (4/1/2005  through 6/30/2005)   -  3 Months  2005 
 
  
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



Departmental Sales with Profit – (4/1/2006  through 6/30/2006)   -  3 Months  2006 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



Departmental Sales with Profit – (4/1/2007 through 6/30/2007)   -  3 Months  2007 
 
 
 
 
 
 
 
 
 
 
 
 
 


